SCRIPT: Database/Sphere of Influence call (Agent or Lender)

Hey what’s up, Eric! It’s Jeremy Forcier at People’s Home Equity. How are you? 

(Great, how are you?)

Doing awesome! What are you up to?  

(Oh, slammed. Grinding away…) 

Grinding away, sounds like you’re working hard. What’s up with work, why are you so busy? …. Dude, that is awesome! Probably creates challenges in other areas of your life, I imagine? 

(Yeah, my wife isn’t too happy about all the hours I’m working.)

Just keep loving on your wife, she’s your number one client! I’m so glad that you’re busy. Well, I was just calling to check in with you. You’re one of my favorite people, and I always reach out to my favorite people at least once a quarter just to get caught up and see if there’s anything at all I can do for you today. 

(Not right now, we’re pretty good.)

Awesome, well if there’s anything I can do for you please don’t ever hesitate to reach out if you ever need anything. And listen, you can also help me too. You know I’m looking to work with more people, people just like you. So if you know anyone that’s looking to purchase, invest, or refinance in real estate, I would love the opportunity to serve them. Well, let me know if there’s anything I can do for you, your friends, your family, and I look forward to talking with them again!
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